






Junior Sales Manager West Germany EMU Australia
Reports to: Sales Manager Germany

The Role

We are looking for an entrepreneurial Junior Sales Manager/Account Manager West Germany to 
drive growth and strengthen our wholesale presence in this key market. Reporting directly to the Sales 
Manager Germany, you will manage and develop the independent account business.

Key Responsibilities

Wholesale Growth: Build and execute the West Germany wholesale business in line with European 
ambitions.
Account Development: Identify and develop the independent and regional key account business.
Market Expansion: This role will have a strong emphasis on identifying unlocking new 
opportunities across premium retailers.
Brand Advocacy authenticity, comfort, and natural innovation are 
consistently represented in Germany.
Performance: Deliver on sales and profitability targets while providing regular market insights.

Won Best Sustainable
Fashion/Footwear

Brand 2024

Marie Claire 
Sustainability Awards



What Makes This Role Exciting 

 Growth journey: Join at a pivotal moment, as the brand accelerates its expansion and 
broadens its year-round product offering. 

 Entrepreneurial scope: A chance to combine strategy and hands-on execution in a 
collaborative, people-centric culture. 

 International exposure: Work closely with European leadership and contribute to wider 
initiatives beyond Germany. 

 Flexibility: This person will work from home visiting customers 3-4 days a week. They will be 
part of a small but wonderful & dynamic team in Germany with weekly team interaction and 
planned activities every month. 

 A fully expensed car will be provided. 

 

 Ideally some experience in the fashion industry or wholesale would be desirable. However, we 
are happy to consider candidates who might not have the experience and we will provide 
comprehensive training. 

 Most importantly, we are looking for personality and attitude. If you are enthusiastic, highly 
personable, engaging and love developing relationships and going the extra mile  that is 
exactly what we are looking for. 

 Entrepreneurial mindset with commercial acumen. 
 A driving license is necessary as this person will be travelling to visit customers every week. 
 Fluent in German and English. 

 

 

 




